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EPISODE	14:	7	KEY	ACTIONS	THAT	WILL	HELP	YOU	TO	
SUCCEED	IN	ANYTHING		
with	Marina	Barayeva	

MarkeDng	for	CreaDves	Show	
at	IntNetworkPlus.com	

Announcer:	

Turn	your	hobby	and	freelance	work	into	a	profitable	business!	Make	your	markeAng	easier	
by	applying	the	strategies	of	experienced	entrepreneurs	and	have	more	Ame	to	do	the	work	
you	love.	You	are	listening	to	the	MarkeAng	for	CreaAves	show	with	your	host	Marina	
Barayeva.	

Marina	Barayeva:	

Hi	everyone.	This	is	Marina	Barayeva.	Welcome	to	the	episode	14	of	MarkeAng	for	CreaAves	
show.		

It's	been	a	month	already	since	I	started	this	podcast.	When	you	grow	in	business,	learn	to	
celebrate	 your	milestones.	 Take	 some	 Ame	 to	 reflect	 on	what	 you	 have	 done	 before	 and	
what's	 going	 to	 be	 next.	 Take	 Ame	 to	 rest,	 to	 enjoy	 the	 moment	 or	 just	 do	 something	
different.	And	that's	what	we're	going	to	do	with	this	episode.	In	this	episode,	I'm	going	to	
share	with	you	my	experience	and	my	mistakes.		

We'll	talk	about	seven	key	acAons	that	will	help	you	to	succeed	in	anything.	You	may	think	
"anything?"	Well,	 basically	 in	 many	 things.	 I	 tried	 it	 on	 learning	 languages,	 learning	 new	
skills,	growing	business	and	it	helped	me.	I'll	tell	you	how	it	works	and	what	you	can	do	too.		

So,	 the	 step	number	one	 -	pick	one	main	 thing	 that	you	want	 to	work	on	within	 the	next	
three	to	six	months.		

You	may	want	to	do	many	things,	but	just	pick	one	which	you	want	to	focus	on,	which	you	
really	want	to	improve	with.	Basically,	within	six	months	you	can	be	good	in	many	things	in	
life.	You	might	say	how	it's	possible	because	you	spent	10	years	in	school,	then	a	few	years	in	
college	or	university	and	you	got	your	skills,	but	this	is	what	I	pracAce	on	myself.		

For	example,	many	years	ago	I	said	to	myself	I	want	to	learn	Chinese	language	and	if	I	will	be	
able	to	speak	Chinese	in	6	months,	I	can	do	anything.	That	sounds	crazy.		

How	long	Ame	it	took	it	to	learn	the	second	language	and	how	good	you	are	in	that?	Maybe	
many	years	and	you're	 sAll...	who	knows,	maybe	you	 can	 speak	another	 language,	maybe	
not.	Anyway,	it	took	me	three	months	to	learn	it	by	myself,	and	that	was	crazy.		

Because	when	you	 learn	Chinese,	 that's	not	English.	 It's	not	 Spanish.	 It's	not	Russian.	 You	
need	 to	memorize	 how	 to	 say	 the	 word,	 how	 to	 write	 and	 how	 to	 read	 it.	 You	 need	 to	
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memorize	 the	 character.	 That	 were	 three	 months	 by	 myself	 and	 four	 months	 in	 the	
university.	Then,	li+le	by	li+le	I	could	communicate.	I	could	speak	the	language,	and	I	could	
stay	in	China	for	already	seven	years.		

You	might	say	"Oh,	genius."	Not	really.	Or	like	my	friends	like	to	say	"Marina,	this	is	you	and	
what	about	me?	I	cannot	do	it."		

You	can.	The	only	difference	between	me	and	you	is	I	do	things.	And	you	can	do	that	too.		

So,	this	is	the	step	number	two	-	you	need	to	spend	15	to	30	minutes	a	day,	at	least	15	or	30	
minutes	every	day	on	learning	or	working	on	one	thing	that	you	want	to	achieve.		

That's	how	it	can	take	you	only	half	of	the	year	to	be	good	at	the	things	you	want	to	learn.	
The	key	point	here	that	15	minutes	it's	not	too	long.	In	the	beginning,	you	may	want	to	learn	
more.	You	may	want	to	spend	one	or	two	hours.	But	the	more	Ame	passed	you	may	want	to	
leave	it.	In	a	week	or	two,	you	might	say	"Oh,	yesterday	I	studied	this	thing	for	two	hours.”	
Or	“I	was	working	on	my	business	for	3	hours,	and	today	I	would	just	pass	on	that.	I'll	do	it	
tomorrow."	Nope.	 At	 least	 15	minutes.	 You	 need	 to	 develop	 a	 habit	 of	working	 on	 it.	No	
excuses.		

Then	the	step	number	three	-	once	you	start	learning,	start	doing	stuff	as	soon	as	possible.	
Because	 when	 you	 do	 stuff,	 you	memorize	 things,	 you	 learn	 from	 your	mistakes	 or	 your	
achievements.	Then	you	can	learn	more	because	you	already	know	what's	the	process.	You	
know	what	works	and	what	doesn't	work	and	you	grow	faster.		

There	was	my	huge	failure	many	years	ago	when	I	was	working	on	my	online	photography	
school.	I	had	an	online	photography	school	before,	and	I	was	creaAng	my	first	online	course.	
It	took	me	three	months	to	record	the	audios,	then	create	content,	the	images,	to	organize	
everything.	 I	was	 ready	 to	 launch	 it.	So,	 I	 set	 the	date.	 I	 talked	 to	other	people	who	were	
willing	to	promote	me	with	their	email	subscribers,	and	I	was	waiAng	for	that	day.		

A	week	before	my	lunch	there	was	another	guy	who	launched	almost	the	same	course.	I	felt	
horrible.	 I	 felt	 like	he	was	 standing	behind	of	me	when	 I	was	 creaAng	my	course	and	 just	
copied	everything.	Because	80	percent	of	his	content	was	like	mine.		

I	don't	know	how	it	happened,	but	when	I	 launched	my	course	(of	course,	everything	was	
ready	 already)	 I	 got	 3-4	 sales	 in	 that	Ame,	 but	 I	 could	 get	more	 if	 I	would	 lunch	 it	 faster,	
earlier.	I	could	get	more	money,	and	maybe	I	could	grow	my	authority	in	that	area.		

But	anyway,	here's	the	step	number	4	-	let	yourself	make	mistakes	and	learn	from	that.	Start	
doing	 stuff	 as	 they	 are.	 Stop	 being	 perfecAonist.	 You	 need	 to	 start	 doing	 things.	When	 I	
started	wriAng	 in	 English,	 I	 had	my	blog	 in	Russian	before.	 Then	 I	 led	 it,	 and	 I	wanted	 to	
write	in	English.		

I	 was	 so	 afraid	 "How	 come!	 I	 will	 write	 in	 English.	 I	 can	 speak	 English,	 but	 I	 know	 that	
someAmes	I	make	mistakes	and	when	I	write	something	it's	going	to	be	online	for	forever.		

“What	I'm	going	to	write	about?	How	it	will	look	like?	What	if	I	make	mistakes	there?”	
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I	was	 so	worried	 there.	 So,	 I	 told	myself	 "I'm	 going	 to	 start	with	 something,	which	 I	 feel	
comfortable	with."	And	I	wanted	to	write	about	business	and	markeAng	because	I	like	those	
things.	I	created	the	web	site,	I	was	thinking	about	content,	but	I	had	to	write	the	very	first	
blog	post.		

You	can	go	to	the	website	 IntNetworkPlus.com	and	 look	at	 the	very	very	first	blog	post.	 It	
wasn't	about	business.	It	wasn't	about	markeAng.	It	was	about	traveling.		

That	Ame	I	lived	in	Buenos	Aires	and	I	took	pictures,	and	I	wrote	sort	summary	because	I	had	
to	start	with	anything	 to	overcome	this	 fear	of	doing	new	things.	Because	when	you	do	a	
second	Ame	you	sAll	worry,	but	it	much	less	than	the	first	step.	When	you	repeat	it,	first,	you	
learn	how	to	do	it.	You	see	when	you	do	the	first	thing,	and	you	make	a	mistake,	any	way	
you	make	a	mistake.	And	then,	when	you	do	the	second	and	third	Ame	you're	already	have	
you	 experience,	 and	 you	do	 it	 be+er.	Don't	 think	 about	 how	 it	will	 look	 like.	 Just	make	 a	
mistake.		

But	you	might	think	like	"OK,	what	if	I	will	screw	up	there	and	my	neighbors	will	tell	me:	"I	
told	you,	you	cannot	do	it.	Who	will	read	it?	Who	needs	that?"		

Come	on.	Think	about	this.	Who	cares?	Nobody	cares	if	 I	will	stop	this	podcast	next	week.	
Maybe	you	will	miss	one	more	podcast,	but	actually	you'll	forget	about	me	in	a	month.	And	
that's	OK.	I	will	start	the	new	project.	So	you	can	do.	

And	the	step	number	five	-	surround	yourself	with	supporAve	or	like-minded	people	offline	
and/or	online.	This	is	the	very	important	step	if	you	want	to	speed	up	your	growth.	You	need	
to	find	people	who	do	these	things	like	you	do	or	who	will	understand	what	you	do.		

SomeAmes	even	the	word	of	encouragement	can	help	you	to	move	forward	with	your	stuff.	
Those	 are	 going	 to	 be	 your	 friends,	 your	 family,	 or	 you	 can	 look	 for	 the	 person	 online	 to	
follow	his	or	her	blog,	or	you	can	find	a	Facebook	group,	or	you	can	organize	meetups.	It's	
very	important.		

Then	there	may	be	a	problem	which	you	can	face.	What	if	your	relaAves	or	close	people	do	
not	support	you?	There	was	a	post	on	Facebook	another	day,	and	the	girl	wrote	that	"I	want	
to	 start	 a	 podcast,	 but	 I	 talked	 to	 my	 friends	 and	 I	 was	 preparing	 everything	 for	 a	 few	
months,	and	I'm	ready	to	post	it	already.	But	they	said:	How	does	it	work?	What	will	you	get	
out	of	it?	How	are	you	going	to	make	money	out	of	this?"		

And	she	was	OK.	She	was	pre+y	comfortable	with	everything	All	 they	told	you	that.	Think	
about	the	person	who	tells	you	that.	More	likely	this	or	those	people	didn't	do	what	they	are	
talking	about.	In	her	case	those	people	who	told	her	that	never	done	the	podcast.		

They	have	no	 idea	what	 it	 is.	They	have	no	 idea	how	 it	works.	Then	why	will	you	 listen	to	
them?		They	have	their	opinion.	OK.	They	told	you.	Forget	about	them.	Find	those	who	know	
what	they	talk	about.	And	if	someone	criAcizes	you,	this	is	what	I	usually	tell	my	students	if	I	
teach	photography:		

"If	someone	criAcizes	your	work	if	they	can	tell	you	how	you	can	improve	or	they	can	help	
you	with	something	then	listen	to	this	point.	But	if	people	tell	you	"oh,	pictures	are	bad"	or	
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"who	will	 listen	to	your	podcast?"	Come	on,	they	have	no	idea	what	they're	talking	about.	
Forget.		

Find	those	who	know	that.	If	your	relaAves	do	not	support	you,	you	need	to	sit	with	them	
and	 talk	 to	 them:	 I'm	 going	 to	 do	 this	 podcast.	 I'm	 going	 to	 learn	 the	 new	 language.	 I'm	
going	to	travel	the	world	for	half	of	the	year,	one	year.		

They	 may	 not	 understand	 that.	 Talk	 to	 them,	 explain	 and	 tell	 them	 that	 you	 need	 their	
support.	 If	 they	will	 accept	 you	and	 they	will	 support	 you	 it's	big	personal	 support.	But	 if	
they	 sAll	will	 not	 understand	 that,	 they	will	 sAll	 be	 against	 that,	 or	 just	 they	 can	 say	 "do	
whatever	you	want."	Well,	this	is	a	quite	easy	step.	But	what	if	they	will	say	"No.	I	don't	like	
it"	then	that's	your	choice	either	you	do	things	or	not.	You	need	to	decide	for	yourself.		

If	you	sAll	want	to	do	it,	look	for	people	who	will	support	you.	Even	if	your	relaAves	will	not	
do	 that	 you	 need	 someone	 because	 if	 your	 relaAves	 will	 not	 support	 you,	 they	 will	
discourage	you.	You	need	someone	who	will	give	you	a	posiAve	emoAon	to	you.	Who	you	
may	ask	someAmes	quesAons	or	maybe	you	can	just	talk.		

SomeAmes	 you	 need	 to	 talk	 about	 your	 ideas	 to	 organize	 your	mind.	 And	when	 you	 talk	
about	 them	 then	 you	 see	 things	 that	 you	 work	 on	 from	 different	 perspecAve.	 Look	 for	
people	who	are	into	the	things	that	are	you	going	to	learn.		

And	there	is	this	step	number	six	-	find	one	person	who	is	great	in	that	one	thing	you	want	
to	 learn	 or	 achieve	 and	 read	 his/her	 books,	watch	 their	 videos,	 take	masterclasses	 if	 you	
think	you	need	them	and	can	afford.		

Because	you	may	 learn	from	different	sources	but	 in	every	area,	 there	are	a	 few	the	best.	
Like	really	really	best	people.	Find	the	person	who	achieved	what	you	want	to	achieve,	who	
has	the	lifestyle	you	want	to	get	to,	who	good	in	that	skill	that	you	want	to	learn.	And	oden	
the	experts	share	a	lot	of	their	content	for	free.	So	you	can	just	look	through	their	materials	
and	learn.		

Why	would	you	learn	from	someone	who	just	tries	li+le	things	and	do	not	really	know	what	
they're	talking	about?		

How	many	people	you	saw	like	this	on	the	Internet	rather	than	you	find	one	or	maybe	two	
people	who	you	look	up	to.	Then	you'll	learn	everything	you	can	from	this	person.	And	then	
you	can	find	another	one	and	learn	everything	from	that	person	too.	Then	you	do	your	mix,	
and	you	bring	your	perspecAve	and	your	skills	to	that.		

When	I	was	learning	how	to	sell	stuff,	how	to	sell	my	photography,	there	were	two	people	
who	 I	 was	 following.	 One	 was	 Sue	 Bryce.	 She	 is	 very	 good	 in	 speaking	 about	 sales	 in	
photography.	And	number	two	was	Brian	Tracy.	He	is	really	good	at	selling	stuff.	His	book	is	
brilliant.	His	 content	 is	 very	 good,	 so	 you	 can	 check	 those	people	 if	 you	want	 to	 increase	
your	sales.		

I	learned	a	lot	you.	I	searched	for	the	material,	I	got	to	their	master	groups,	and	I	increased	
my	 sales	 within	 a	 few	 months	 by	 three	 Ames.	 Wouldn't	 you	 want	 to	 mulAply	 your	
knowledge	by	three	Ames?	To	increase	your	sales	by	three	Ames?	How	good	would	it	be?		
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And	the	step	number	seven	-	when	you	learn	things,	you	will	have	quesAons	-	ask	them.		
Ask	quesAons	which	bothers	you.	Find	 the	communiAes.	You	can	even	write	 those	people	
who	 are	 you	 followed.	 Refer	 to	what	 you	 learned	 from	 him	 or	 her,	what	 you	 tried,	what	
results	you	got	and	then	ask	your	quesAon.	The	chance	that	the	person	will	reply	to	is	a	very	
high.		

The	person	who	achieved	 something	 in	 life	 knows	what	 it	 cost	 to	 get	 there.	 People	oden	
respect	those	who	try	stuff.	And	they	are	willing	to	help	those	who	also	put	an	effort.	This	is	
a	good	pracAce	because	if	you	have	a	quesAon	in	your	mind	and	you	keep	it	for	a	long	Ame	
you	cannot	solve	the	problem,	or	you	don't	know,	you	sAll	think	about	it.	But	when	you	ask,	
and	someone	will	help	you	just	move	on.		

And	when	I	have	the	quesAons	I	look	for	people	who	know	that.	I	can	ask	on	Facebook.	This	
is	what	I	like	to	do	if	I	am,	for	example,	on	the	conference	and	there	is	a	speaker	who	gave	a	
good	presentaAon	but	I	sAll	have	quesAons,	or	 if	you	go	to	the	conference	and	you	a+end	
the	workshop	there	which	you	are	 interested	 in,	maybe	you	had	the	quesAons	before.	So,	
when	the	speaker	finished	their	speech.	If	they	Q&A	secAon	you	can	just	ask	there.	Or	you	
can	come	to	the	person	ader	that	and	just	ask:		

"Hi,	my	name	 is	Marina	Barayeva.	 I	 like	your	presentaAon,	and	you	 talked	about	 this,	 this	
and	that."		

Or	 if	 you	knew	 the	person	before:	 "Oh	 I	 read	your	book.	 I	 followed	your	blog,	and	 I	 tried	
these	things,	but	it	didn't	really	work.	I	don't	know	why.	Like,	I	sAll	do	not	have	many	clients,	
and	I	don't	know	what	to	do."		

More	 likely	 those	people	will	give	you	some	Aps	and	maybe	that	will	help	you	to	 improve	
your	stuff.		

So	here	are	the	7	key	acAons	that	will	help	you	to	succeed	in	anything:		

Step	1.	Pick	one	main	thing	that	you	want	to	work	on	within	the	next	three	to	six	months.		

Step	2.	Spend	15	to	30	minutes	a	day	every	day	on	learning	or	working	on	one	thing	that	you	
want	to	achieve.		

Step	3.	Start	doing	as	soon	as	possible.		

Step	4.	Let	yourself	make	mistakes.	Start	doing	things	as	they	are.		

Step	5.	Surround	yourself	with	supporAve	or	like-minded	people	offline	and/or	online.		

Step	6.	Find	one	person	who	is	great	in	that	one	thing	that	you	want	to	learn	or	achieve	and	
read	his	or	her	materials	or	take	their	master	classes.		

Step	 7.	 Ask	 quesAons.	 Whenever	 and	 you	 have	 the	 quesAons	 find	 the	 person	 who	 can	
answer	it	and	ask.		
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Now,	 I	 always	 interesAng	 in	how	 things	work	 for	you.	What	worked	and	what	didn't	work	
and	if	you	have	any	quesAons	you	can	just	go	to	intnetworkplus.com/14.	That's	the	number	
of	this	episodes.	Just	leave	me	a	comment.		

If	you	have	any	quesAons	led	for	this	episode	or	just	let	me	know	about	those	things	which	
you're	working	on	now	if	there's	anything	I	could	help	you	with	and	let	me	know	what	you	
think	about	this	episode.	That's	all	for	today.	And	I	see	you	next	Ame.		

Announcer:	

Thank	you	so	much	for	joining	us	today.	If	you	are	new	to	the	show	be	sure	to	subscribe.	And	
for	more	markeAng	Aps	go	to	the	IntNetworkPlus.com	where	you’ll	find	the	answers	on	the	
ho+est	 topics	 about	 how	 to	 grow	 your	 business.	 You	 were	 listening	 to	 MarkeAng	 for	
CreaAves	show.	See	you	next	Ame.	

Resources	from	this	interview:	
• Learn	more	about	Marina	Barayeva	on	intnetworkplus.com	and	marinabarayeva.com		
• Check	resources	for	photographers	from	Sue	Bryce	on	how	to	build	a	business	

suebryceeducaAon.com	
• Check	resources	and	blog	of	Brian	Tracy	
• If	you	want	to	increase	your	sales	read	the	book	The	Art	of	Closing	the	Sale	
• Follow	Marina	on	Instagram,	Twi+er,	Facebook,	LinkedIn
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